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Charter Conne ;

Introductions to the clients you want. A service we're developing.

DETNIET I
Head of Brand and Marketing
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C_harter Connect

the clients you want, in your diary




CHARTER CONNECT - IN DEVELOPMENT

Choose the clients you want

Audit reviews Competitor clients Chartered and Target sectors

specialist tax, such
as R&D

CHARTER CONNECT - THE CLIENTS YOU WANT, IN YOUR DIARY

oll0

Growing
businesses nearing
audit thresholds

G charter



CHARTER CONNECT - IN DEVELOPMENT

Every business, researched first

Al pulls it all together
22 Decision makers

o

LinkedIn profiles

=  Companies House data

@ Their website

Al-BUILT PROFILE - READY TO INTRODUCE

=  Direct contact details




CHARTER CONNECT - IN DEVELOPMENT

Introduced by CharterGroup,

on your behalf

0 You guide the message

e We write the templates

e Al tailors each email to the recipient

B

From: CharterGroup
To: [First name] [Surname]

Subject: An introduction to Your Firm

Dear [First name],

Tailored to their sector, size and situation




CHARTER CONNECT - IN DEVELOPMENT

A sequence with one goal:
an introduction to you

OROR0

Email Call Email Call ;
Introduction
booked
Every email links to something useful: a landing page, a calculator, a guide or a form
CHARTER CONNECT - THE CLIENTS YOU WANT, IN YOUR DIARY @chartergroup



CHARTER CONNECT - IN DEVELOPMENT

Every email offers something useful
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Landing pages Calculators Guides Forms Every click tells us
something
Built around their Quick answers to Practical reading that's An easy way to ask a So each introduction
sector and situation guestions they already useful on its own qguestion or book a call starts in the right place
have
CHARTER CONNECT - THE CLIENTS YOU WANT, IN YOUR DIARY G charter



CHARTER CONNECT - IN DEVELOPMENT

A meeting in your diary,

and everything you need for it

Teams meeting in your shared
calendar

Handover document for every

meeting

CHARTER CONNECT - THE CLIENTS YOU WANT, IN YOUR

DIARY

CHARTER DONNECT

Why they took the meeting

_ o Sarah replied to the third email in the sequence and confirmed on a follow-up call that she is
uanTER CONNECT * MEETING VAT open to a change for next year's audit.

Finch
Hartwell &

Engineering L€

WHAT SHE RESPONDED TO partner-led audits for owner-managed manufacturers, with a
named partner throughout.

From ouvr call with Sarab — 21 Qot

— Audit fee up two years running — cervice hasn't improved to match

- Audit partner rotated lact year; new feam "doecu’t know the buginecs yet”

Last avdit ran close to filing deadline — prescure with their fender

Wants an advicer for the 2nd site + R&D tax - not just fo Sign the
accounts

Not committed to moving — wants to compare options before Jan boord

PRTVATE & OOBFIDENTIAL



CHARTER CONNECT - IN DEVELOPMENT

Optional, flexible, built
with you

In development, shaped with members
(¥) An add-on, separate from membership
(Y Minimum four months

22 Runin close partnership with your firm
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